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The Cornerstone Group of Wells Fargo 

Advisors is based in Rochester, NY, and 

provides wealth management services to 

more than 500 clients in over 25 states 

nationwide. Highly focused on advising 

individuals and their families through 

comprehensive financial guidance, we work 

with our clients to craft wealth management 

plans customized to their specific needs. 

With over 150 years of combined 

industry experience guiding our practice, 

we believe truly supportive guidance is 

based on the relationships we form with 

our clients. Drawing on our experience 

and knowledge of each client’s unique 

objectives, we are able to design and offer 

the comprehensive strategies needed  

to navigate an ever-changing investment 

landscape. Whether in the accumulation, 

preservation or distribution stage of  

an investment plan, we can provide the 

appropriate strategies necessary to help 

ensure we forge an intelligent path to 

financial security.

While the financial markets grow 

increasingly complex, having experienced 

professionals on your side to provide you 

with meaningful, disciplined guidance is  

a critical component in your financial 

success. Let The Cornerstone Group serve 

as your voice of reason and trusted 

financial partner every step of the way.
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The Cornerstone Approach to 
Wealth Management
At The Cornerstone Group, we believe successful wealth 

management is defined by more than the investments in 

your portfolio. Strategic planning involves in-depth 

knowledge of the various components of your life and 

the ability to balance market dynamics against the 

objectives you and your family aspire to achieve. We also 

believe an intergenerational approach to wealth manage-

ment is essential. By building long-term relationships that 

help guide generations of family members through the 

nuances of wealth management, we are able to cohesively 

address your financial needs in every life stage.

Our wealth management approach parallels the inspira-

tional pulse guiding our city: strengthened by history, 

defined by individuals and guided by innovation.

Strengthened by history
When The Eastman House was restored to create the 

museum it holds today, careful attention was paid to 

authentically refurbishing the home and grounds. By 

preserving its rich heritage, a framework was provided 

to help guide a thoughtful plan for the future. In much 

the same manner, we believe knowing the history of 

both our clients’ financial lives and the markets is 

essential when providing strategic, forward-thinking 

guidance. Because our team has managed client assets 

through both rising and falling markets, we under-

stand the importance of investing toward client goals 

while maintaining a long-term perspective and consis-

tent approach. We feel our in-depth understanding of  

your financial life and the history of the markets helps  

our team create, implement and manage a portfolio based  

on wisdom and experience, rather than assumptions. 

Defined by individuals
Since our city’s founding, Rochester has served as a 

diverse gathering place, defined by an array of neighbor-

hoods, each with its own architectural and social character. 

Just as each of these has its own strengths and unique 

history, we believe no two clients are ever the same, and 

we seek to understand them as individuals and investors. 

As part of our planning process, we believe it is important 

to understand family dynamics, so we can strive to build 

strategies and relationships that span generations. We 

will also integrate our relationship with your other 

trusted professionals — such as CPAs and attorneys — to 

help ensure we are cohesively focused with your future in 

mind. Together, our team will determine your specific 

planning needs in order to best identify and prioritize the 

goals most important to you:



•	 Optimize	portfolio	allocation1 strategies to help  

minimize risk

•	 Grow	and	preserve	wealth	for	you	and	your	family		

•	 Develop	financial	strategies	for	education	planning

•	 Help	ensure	you	don’t	outlive	your	assets	

•	 Leave	a	legacy	reflecting	your	values

Guided by innovation
Rochester is home to an array of forward-thinking  

companies and universities, and the ability to see the full 

potential of tomorrow’s endeavors is a tradition we value. 

We believe combining goals-based planning techniques 

with innovative strategies creates the best portfolios, 

and we seek to customize these strategies so they can 

evolve with the dynamics of the markets and your life. 

Once our team has a full understanding of your unique 

financial objectives, we custom-tailor an investment 

plan with your specific needs in mind, and implement 

disciplined asset-allocation strategies to help minimize 

risk and maximize returns. Along the way, we will contin-

uously review your portfolio to help ensure it remains 

aligned with your evolving goals.

“What we do in  
our working hours 
determines what we 
have in this world. 
What we do in our  
play hours determines 
what we are.” 

— George Eastman
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Collaborative  
Environment
At The Cornerstone Group, we believe 

communication and collaboration are 

necessary to optimize the planning process 

required for each individual’s success. A 

collaborative team environment is a guiding 

force in all of our client relationships, and 

we have purposefully sought out only the 

best advisors to join our team. Each member 

is an experienced professional with unique 

skill sets, and together we create a powerful, 

strategic advisory team built on our com-

bined strengths. When developing strategies 

to help reach our clients’ goals, we work 

together to create the best recommendations 

for their needs. Every step of the way, all 

team members maintain a unified vision for 

the success of each client. 

This consistency across every aspect of our 

service platform helps foster the intelligent 

and diverse, forward-thinking strategies 

our clients have come to expect. In every 

service we provide, we take the same care 

we would for a member of our own family, 

and put our clients’ interests first when 

recommending investments and other 

strategies to meet their financial needs.  

Services for Investors
Without a personal approach to addressing 

your objectives, creating financial strategies 

to meet your and your family’s desires 

would be nearly impossible. As such, we 

seek to comprehensively assist you with 

your planning needs and incorporate an 

array of services to help you reach your 

specific goals. 



T he Cornerstone Group of Wells Fargo Advisors                5

Wealth Management Resources we provide include:

•	 Portfolio	management,	personalized	and	professional	

asset management

•	 Online	access	to	research,	investments	and	your	accounts

•	 Comprehensive	financial	management	and	investment	

planning

•	 Estate	investment	planning	strategies	and	liquidity	

management

•	 Pre-	and	post-retirement	planning

•	 Education	planning,	such	as	529	plans	and	Education	

Savings Accounts

•	 Cash	management	services,	such	as	check	writing,	ATM,	

electronic bill payment

•	 Income	tax	information2: dividends, interest, gains 

and losses

•	 Access	to	lending	services	through	affiliates

•	 Retirement	plan	services:	401(k)	plans,	Simple	plans,	

profit sharing plans, etc.

•	 Insurance	services,	including	long-term	care,	life	and	disability

•	 FDIC-insured	Certificates	of	Deposit	(CDs)

•	 Fixed-income	services,	including	government,	municipal	

and corporate bonds

We take the same care we would for  
a member of our own family.
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Portfolio Management
The Cornerstone Group is among a select 

group of the firm’s Financial Advisors 

entrusted to manage client portfolios 

with discretionary authority through the 

Private	Investment	Management3 program. 

Private	Investment	Management	(PIM)	is	

a customized, fee-based portfolio-man-

agement program for investors who demand 

a high level of experience and personalized 

service. As portfolio managers, we take 

our responsibility very seriously and 

manage our clients’ money as if it were 

our own. In this process, we employ a 

GARP	(growth	at	a	reasonable	price)	style,	

and select equities utilizing both our 

proprietary quantitative model and our 

decades of experience, so you always know 

we are making the most informed, sound 

decisions in managing your portfolio.

As	a	PIM	client,	you	will	meet	with	our	

team to establish your investment 

objectives, risk tolerance and guidelines 

for the management of your portfolio. We 

then construct a customized portfolio 

designed specifically for you. Having 

completed the initial investment process, 

we will mutually agree upon a schedule for 

future meetings, at which we will evaluate 

the performance of your portfolio relative 

to your previously established goals and 

benchmarks. While we believe comparing 

portfolio performance to relevant indices 

is an important exercise, our highest 

priority will always rest with ensuring we 

are on track to help you realize your 

personal financial goals.

Envision Your Life
The Cornerstone Group employs Envision®, 

an investment-planning process that 

measures progress toward achieving your 

long-term goals given the uncertain nature 

of financial markets. The purpose is to 



allow you to focus on enjoying your life, 

without undue financial compromise to 

your current or future lifestyle, or overex-

posure to investment risk. We believe 

using this process helps our team build  

an investment strategy tailored to your 

situation. That’s the beauty of Envision —  

it enables us to focus on your life goals and 

continually chart your progress toward 

making those goals a reality. Together, we 

can explore such questions as:

•	 Will	I	outlive	my	assets?

•	 Is	my	investment	portfolio	properly	

positioned	to	reflect	my	long-term	goals	

and	objectives?

•	 Can	I	afford	to	pass	on	a	meaningful	

legacy	to	my	family?

“Good fortune is what  
happens when  
opportunity meets 
planning.”

— Thomas Edison
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Retirement-Income Planning 
Looking forward to active and fulfilling retirement 

years should be a pleasant thought, not a worrisome 

one. Relaxing is not easy, though, without confidence 

that your retirement savings and investment portfolio 

can withstand life’s unknowns while still enabling you 

to reach your retirement goals. 

In the current market, retirement planning has become 

even	more	difficult	to	navigate.	What	worked	for	your	

portfolio previously might not be the best approach for 

you today. Whether you are a pre-retiree planning a 

401(k)	rollover	or	a	retiree	looking	to	create	an	income	

stream you won’t outlive, The Cornerstone Group can 

help you craft intelligent strategies that strive to find the 

balance between financial stability and living your 

retirement years in the way that means the most to you. 

 

Estate investment Planning 
and Wealth Preservation
In the same manner a city’s unique heritage is passed 

on through the preservation of historical identity 

balanced with visions for tomorrow, forward-thinking 

guidance is critical to ensuring your estate investment 

planning techniques prepare future generations for a 

cherished legacy. Over the years, we have developed 

keen insight into the nuances of wealth preservation 

and how to properly leave a meaningful legacy for your 

loved ones.

Our team can assist in reviewing or helping you 

develop an estate investment plan to simplify the 

transfer of your assets to family members, which can 

use lifetime gifts and trusts to potentially reduce your 

estate-tax liability. By taking steps today to review 

your will and estate documents with your professional 

advisors, you could protect your heirs from substantial 

delays, fees and taxes, and preserve your estate for 

generations.

Working with trust executives through Wells Fargo 

Advisors, we can assist you with a broad range of 

non-propriety and cost-effective services4, including:

•	 Living	Trusts

•	 Testamentary	Trusts

•	 Life	Insurance	Trusts

•	 Charitable	Trusts



Our highest priority  
will always rest with 
ensuring we are on 
track to help you  
realize your personal 
financial goals.
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Marc A. Johnson
Senior Vice President – Investment Officer
Senior PIM Portfolio Manager

As a founding member and senior  
partner	of	the	team,	Marc	is	a	Senior	
PIM	Portfolio	Manager	and	plays	a	
fundamental role in the successful 
management of our clients’ portfolios, 
and he is dedicated to ensuring they 
receive only the best financial guidance 
to help lead them to financial prosperity. 
He is responsible for the creation and 
implementation of the quantitative 
model our team employs as the founda-
tion for our investment strategies. He also 
helps oversee the fixed-income manage-
ment side of our clients’ portfolios. 

Before joining Wells Fargo Advisors  
in	2009,	Marc	began	his	financial	services	
career	at	EF	Hutton	in	1985.	He	holds	
his Series 3, 7, 63 and 65 securities 
registrations, and applicable insurance 
licenses.	Marc	graduated	from	Clarkson	
University	in	1985	with	a	bachelor’s	
degree	in	mathematics	and	finance.	Marc	
is actively involved in the community, 
and is on the Board of Directors of the 
HUGS Foundation. He is a supporter of 
CURE Childhood Cancer, Habitat for 
Humanity and the Chautauqua Region 
Community Foundation. He previously 
served as President of the Board of 
CURE	from	2005	to	2008.

Gene Richardson, MBA, CRPC
Senior Vice President – Investment Officer
Senior PIM Portfolio Manager 

A founding member and senior partner 
of	the	team,	Gene	is	a	Senior	PIM	Port-
folio	Manager,	and	enjoys	the	ability	to	
make a difference in our clients’ lives 
and help lead them to financial security. 
Gene is actively involved with establish-
ing the team’s macro-economic outlook, 
as well as assisting our clients with 
wealth management strategies encom-
passing investment planning, retirement 
planning and education funding.

Gene began his financial services career 
at	Smith	Barney	in	1993,	where	he	
earned a Financial Planning Specialist 
designation. He holds his Series 3, 7, 63 
and 65 securities registrations, and 
applicable insurance licenses. In addition, 
in 2012 he completed the rigorous course 
of study required to obtain the designa-
tion of Chartered Retirement Planning 
Counselor from the College for Finan-
cial Planning. Gene earned his bache-
lor’s degree in economics from Hobart 
College	and	an	MBA	from	Rutgers	Uni-
versity. Gene is a former board member 
of CURE Childhood Cancer and an active 
supporter of CURE, Habitat for Human-
ity, the Chautauqua Region Community 
Foundation, and the HUGS Foundation.

Carol E. Ramsdell
Associate Vice President – Investment Officer 
Financial Advisor

Carol started her career in financial ser-
vices	in	1987	and	brings	more	than	two	
decades of industry experience to the 
team. Joining the Cornerstone Group 
in 2005, she serves as our lead relation-
ship manager and enjoys the personal 
relationships she forms with clients 
while being actively involved in strategic 
planning for the team. Carol focuses on 
investment management, retirement 
income planning and insurance needs 
for our clients.

Carol earned her bachelor’s degree in 
business administration from the State 
University of New York at Oswego in 
1986.	She	holds	her	Series	7,	31,	63	and	
65 securities registrations and applicable 
insurance licenses. Carol is a member 
of the board of CURE Childhood Cancer 
Association and an active supporter of 
CURE, Habitat for Humanity and The 
Chautauqua Region Community Foun-
dation.

The Cornerstone Team
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Jack Marino
Financial Advisor

As a dedicated team member, Jack 
focuses on helping clients with retire-
ment planning needs, and appreciates 
the long-term relationships he forms 
along the way. He focuses on asset allo-
cation and retirement income planning 
for the team. Before joining Wells Fargo 
Advisors	in	2009,	Jack	was	with	Smith	
Barney for 17 years. Prior to Smith Bar-
ney, Jack held several corporate-man-
agement positions, and was co-founder 
of a national restaurant franchise com-
pany. Jack graduated with a bachelor’s 
degree from St. John Fisher College in 
1969.	He	holds	his	Series	7,	63	and	65	
securities registrations, and applicable 
insurance licenses. Jack is an active 

participant	in	the	McQuaid	Jesuit	High	
School Alumni Association.

Sue Kyle
Senior Registered Client Associate

Sue joined Wells Fargo Advisors and The 
Cornerstone Group in 2010 to further 
enhance the client service experience 
we strive to provide. An industry pro-
fessional with more than two decades 
of	experience,	Sue	worked	with	Marc	
Johnson prior to the formation of The 
Cornerstone Group. Her primary focus 
is to enhance client relationships by 
implementing service initiatives and 
systems. Sue is responsible for admin-
istrative issues, report preparation, 
operational issues and appointment 

scheduling. She holds her Series 7 and 
63 securities registrations.

Victoria Richardson 
Client Associate

Victoria graduated from Centre College 
in	2010.	She	came	to	us	in	2014	with	
four years of experience working at a 
local bank, most recently as an Assistant 
Branch	Manager.	Working	directly	with	
Sue Kyle, she plays an integral role in 
our administrative and client service 
initiatives. Victoria’s priority is to 
provide clients with an exemplary level 
of service and attention to detail. She 
is also instrumental in coordinating 
communication between our clients 
and their tax and legal professionals.

In 2008, The Cornerstone Group was named Hometown Hero by CURE Childhood Cancer

left to right:		Victoria	Richardson,	Marc	Johnson,	Sue	Kyle,	Gene	Richardson,	Carol	Ramsdell	and	Jack	Marino.		
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Choosing a professional advisory team to 

manage your wealth is a very personal and 

important decision. We take this choice very 

seriously, and will always work hard to help 

ensure your financial needs are being met with 

the utmost level of respect, trust and integrity. 

As our client, you can expect to not only receive 

the financial guidance you need but to enjoy a 

lasting relationship for years to come.

To discover the difference The Cornerstone 

Group can make for your unique financial 

needs, please contact us today: ©2014 Wells Fargo Advisors, LLC. All rights reserved. Wells Fargo Advisors, 
LLC, Member SIPC, is a registered broker-dealer and a separate non-bank 
affiliate of Wells Fargo & Company. Envision® is a registered service mark of  
Wells Fargo & Company and used under license. 0514-02104 11/15 

1 Asset allocation cannot eliminate the risk of fluctuating prices and uncer-
tain returns.

2 Wells Fargo Advisors does not provide legal or tax advice. However, The 
Cornerstone Group’s Financial Advisors will be glad to work with you, your 
accountant, tax advisor and/or lawyer to help you meet your financial goals.

3 The PIM program is not designed for excessively traded or inactive accounts, 
and may not be suitable for all investors. Please carefully review the Wells 
Fargo Advisors advisory disclosure document for a full description of our 
services. The minimum account size for this program is $50,000.

4 Trust services available through banking and trust affiliates in addition to 
non-affiliated companies of Wells Fargo Advisors. Wells Fargo Advisors 
and its affiliates do not provide legal or tax advice. Any estate plan should 
be reviewed by an attorney who specializes in estate planning and is licensed 
to practice law in your state. Insurance products are available through non-
bank insurance agency affiliates of Wells Fargo & Company and underwritten 
by non-affiliated Insurance Companies. Not available in all states.

1200 Pittsford Victor Road

Pittsford,	NY	14534

585-249-1711	Direct

877-249-1711	Toll-Free

585-381-1010	Fax	

Thecornerstonegroup.wfadv.com
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